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From the above description of the 'Bel* Sugar Industry, it
is evident that its persistence is mainly due not to any efficiency
in productive methods, but to the existence of a highly special-
ised and selective market on the one hand and the special
advantage enjoyed by the 'khandasari' in the purchase of
sugar-cane from the debt-ridden cultivator on the other. The
United Provinces Government seem to hold the view that,
since the area under sugar-cane in the Rohilkhand Division is
between one-quarter and one-fifth of the whole cane area in
the Province, the protection of the 'Khandasari' Sugar Industry
is of great importance to the agricultural life of the Province
as a whole. Despite this opinion of the United Provinces
Administration, it is nevertheless a debatable question as to
how far special protection at the expense of the general tax-
payer is necessary or desirable for an industry whose survival
is largely due to the entertainment of medieval sentiments and
prejudices on the part of a special class of consumers. Since
this process of sugar manufacture is in no way conducive to
the growth of a stable and efficient Sugar Industry in India,
it would, on the contrary, seem that a long-range policy, while
concentrating on the encouragement of the more modern,
efficient and progressive factory industry, should allow this
archaic and wasteful branch of the indigenous sugar manu-
facture to linger on to its slow but inevitable death. And
lastly, the 'Bel' Industry may very well be compared' to a
'sweated' industry, in as much as the 'khandasari/ taking
undue advantage of the economic weakness of the cultivators,
can directly or indirectly compel them to sell their canes to
him at considerably less than the fair market price. The pro-
longation of the life of this industry with public assistance,
therefore, is in no way calculated either to aid the rapid promo-
tion of an efficient Sugar Industry in India or to improve the
economic position of the cultivators of sugar-cane.